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Upcoming Events
Kansas Sunflower Shootout
June 13, 2014

Fall Fling

Nov. 6-7, 2014

Please note: All events are open to
members and their employees. If you
cannot attend, please send another
company representative.

Mid-America Lumbermens Association
P.O. Box 419264 • Kansas City, MO 64141-6264
816-561-5323 • Toll Free: 800-747-6529
www.TheMLA.com • Fax: 816-561-1249

The information in this newsletter is provided without
any representations or warranties, express or implied. We
make no representations or warranties in relation to any
legal information. You must not rely on the information
in this newsletter as an alternative to legal advice from
your lawyer or other professional legal services provider.
If you have any specific questions about any legal matter
you should consult your lawyer or other professional
legal services provider.

Second Quarter 2014

June 13, 2014

26th Annual Sunflower
Shootout - Hesston
The Kansas Lumbermens State Committee
and MLA invite all Kansas lumber dealers and industry suppliers to join them for
the 26th Annual Sunflower Shoot-Out golf
tournament at the Hesston Golf Course in
Hesston, Kansas. Proceeds from the event
will benefit the Kansas Lumbermens Scholarship Fund.

Event Schedule

7:00 a.m. – Registration and Check-In
7:45 a.m. - Neal Denno Memorial Long-Drive Contest
8:30 a.m. - Shotgun Start
1:30 p.m. - Awards Luncheon/Auction

Fees include: Golf, drinks, food, prizes, and a good time.
Over $1,000 in prizes and giveaways. Cash will be paid for 1st place
in each flight.
2014 GMC Pick-Up will be Awarded to the First Hole-In-One On
Hole #4 Donated By Westfall GMC.

Hotel Information

If you need a place to stay when you are in town, we have a “group rate”
on rooms at the American Inn, 2 Leonard Ct., Hesston, Kansas 67062 phone - (620) 327-2053. Please use promo code “MLA” when making
your reservation at the group rate of $75.
A registration form is on page 13.

Updates on the Website
Keep updated on industry issues by going to our
website – www.TheMLA.com. The MLA staff keeps all of the updates
posted and current for events and issues. Important information is
available in the members-only section. Contact MLA for your
username and password – available to all members.

Across State Lines - Missouri

Members Enjoy Annual Swing-into-Spring
Thanks to the Generous Sponsors
Championship Sponsors

Big Hitter Sponsors

Federated Insurance
Forest Products Supply
Great Southern Wood Preserving
Mid-Am Building Supply
Schutte Lumber Company
Simpson Strong-Tie
Westfall GMC (Hole-in-One Sponsor)

Blish-Mize Co.
DMSi
Eastside Lumber Supply
Hawkeye Building Dist.
Orgill, Inc.
Quaker Window Products Co., Inc.
Tax Favored Benefits
Weyerhauser/I-Level

Congratulations to the Winners
Fishing Tournament

Big Bass - 5.1 lbs. - Mark Stockmann, Beyers Lumber
1st Place Stringer - 6+lbs. - Paul Morgan, Mid-Am Bldg. Products
2nd Place Stringer - Mark Schwab, Forest Products
3rd Place Stringer - Dustin Apenbrinck, Federated Insurance

Trap Shooting Event

Brian Schnurbusch - Pennsylvania Lumbermens Ins - hitting 46
out of 50 targets
Darin Kent - Federated Insurance - won most improved between
rounds 1 & 2.

Mark Stockmann, Beyers Lumber, left, Bob
Bray, Chic Lumber,
right.

Dustin Apenbrinck,
Federated Insurance
with Bob Bray.

Mark Schwab, Forest
Products, left, with
Bob Bray.

Paul Morgan, left, MidAm Bldg. Products,
with Bob Bray and
fishing guide.

Golf Tournament

First Place A Flight - 61 - Jeff Knabel, Tim Elliott (Mid-Am)
Chris & Malory Oliver (Lancaster Lbr.)
First Place B Flight - 67 - Scott Pickert, Bill Lovig, Rich
Anderson, John Hall (Hawkeye Bldg.)
First Place C Flight - 72 - Alan Lunsford, Johnie Alden
Hole Prizes
Longest Drive - Scott Satterfield, Schutte Lumber
Longest Putt - Anthony Houska, Federated Insurance
Closest to the Pin - Josh McIntyre
Bullseye Hole - PJ VanVactor
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MLA Benefits

Swing-Into-Spring - cont.

Your Business Wins When
Membership Grows
A membership in the MLA is an important business investment that will provide your business and career with
a wealth of information and training about our industry.
Share these benefits with your industry peers by recruiting
them to join the MLA this year. Here are a few great reasons
to sign up:
1) Interact with real people from your industry.
2) Sharpen your skills by participating in training and
educational opportunities.
3) Keep up with legislative issues that are going on in
your state and on the national level.
4) Receive quality services from the association, and find
the best business partners through membership.

Scott Satterfield, left, amd Mark
Stockmann, Beyers Lumber.

For membership information and record changes, call any
MLA staff member at 800-747-6529.

Tim Elliott, Mid-Am and Jeff
Knabel, Mid-Am, with Mark
Stockmann.

Group enjoys the trap shooting event.
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Safety Matters

Fire Extinguishers - Proper Selection and Use
Fire extinguishers are your first line of defense in case of a
fire. Know the location of the closest fire extinguisher. Do
not try to use a fire extinguisher unless have been trained on
its use. Learn which fire extinguisher to use.

S – Squeeze the trigger while holding it upright.
S – Sweep the extinguisher from side to side, covering the
area of the fire.

• Class A - Is used on wood, paper, cloth, cardboard and 		
most ordinary combustibles
• Class B – Is used on flammable liquids, such as oils,
solvents greases and gases.
• Class C – Is used on energized electrical equipment
(connected to a power source) such as electrical boxes, 		
microwave oven, coffee pot or toaster. Never use water on
this kind of fire.
• Class D – Is used on combustible metals.

Report it! – Report the fire immediately no matter what size
of fire.
Fight it! – If a fire is small, and you have a safe exit, you may
try to fight it after you report it.
Escape It! – If the fire is large, escape is your best choice.

In Case of Fire

MLA’s OSHA Training offers a completely prewritten, affordable
program to handle fire extinguisher training and dozens of other
mandated training needs. Get the details by calling Robert Uhler at
800.762.5616.

How to Use a Portable Fire Extinguisher
Remember The Term – PASS

Annual Membership Meeting

P – Pull the pin.
A – Aim the nozzle at the base of the flames.

Save the Date!
Now an established tradition, the “Fall Fling” is the
Annual meeting of MLA
members.

All from the Same

FAMILY TREE

This year’s meeting will
be held November 6-7 at
the Hilton Promenade at
Branson Landing, Branson, Missouri. The location itself is
a reason to attend, but you’ll want to attend the timely and
informative program planned for Friday, November 7, as
well.
We are bringing you a program packed with information to
help you improve your operations.
We’ll start on Thursday evening at 5:30 p.m. with a meetand-greet reception, followed by the ever-popular dinearound.
As always, your only cost is your time away and travel
expenses. We won’t charge for your attendance unless you’re
NOT a member – and then, it’s $225 per person. Sponsors
help us cover the costs and make this outstanding meeting
possible.

Serving the four-state MLA dealer area.
877-819-6637 • www.yellawood.com
The Great Southern Wood Preserving, Incorporated logo and MasterDeck are a trademarks of Great Southern Wood Preserving, Incorporated.
YellaWood®, the yellow tag, N-Durz®, FlameFreez®, the flame icon and Repel® are federally registered trademarks of Great Southern Wood
Preserving, Incorporated. AZEK trademarks, are either registered trademarks, trademarks, service marks or otherwise protected property of AZEK.
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Watch for more information and a registration form –
coming soon!

OSHA Requirements

Employee Benefits

What is Required In Your MLA 401(k) Closed MEP
By Tax Favored Benefits
First Aid Kit?
OSHA stipulates that you must have a first aid kit on-site at
your dealership, but what do you need in it? Federal OSHA
Standard 1910.151(b) states that “Adequate first aid supplies
shall be readily available.” In essence, this rule means that you
must be prepared to treat minor injuries in the workplace.

The MLA 401(k) Closed MEP is designed to provide its
members with professional, objective advice and guidance in
the construction, administration, and maintenance of a qualified employee retirement savings plan. By using the selected
professionals, each participating member will receive the
same experience, systems and investment management skills
necessary to deliver a quality employee retirement savings
plan. Besides shifting fiduciary responsibility and providing
administrative relief, the MLA 401(k) Closed MEP leverages the economies of scale to reduce costs and save company
resources.

OSHA’s short list of required first aid materials includes:
• Small gauze pads (at least 4 x 4 inches).
• Large gauze pads (at least 8 x 10 inches).
• Box adhesive bandages (Band-Aids).
• One package gauze roller bandage (at least 2 inches wide).
• Triangular bandages.
• Wound cleaning material (sealed towelettes).
• Scissors.
• Blankets.
• Tweezers.
• Adhesive tape.
• Latex gloves.
• Resuscitation equipment (resuscitation bag, airway,
or pocket mask).
• Elastic wraps (at least two).
• Splint.
• Directions for requesting emergency assistance.

Plan Helps Attract and Retain Employees

The MLA 401(k) Closed MEP is a great tool to attract and
retain loyal employees. By taking advantage of the flexibility
in plan design, employers can build a qualified employee
retirement savings plan uniquely suited to meet their goals.
The MLA 401(k) Closed MEP trustees are working with
Tax Favored Benefits to provide members with successful
employee retirement savings plan. By including a variety of
investment funds covering all of the major asset classes, the
MLA 401(k) Closed MEP makes it possible to construct a
diversified employee retirement savings portfolio. Each plan
participant will receive personalized guidance and advice
based on their particular investment risk profile.

You can purchase a first aid kit to keep at your dealership,
but there are a few things to keep in mind regarding what is
required inside the kit and how it is maintained:
• If you choose to keep Over the Counter (OTC)
indigestibles such as aspirin and antacids in your kit, they
must be kept in sealed single dose packets.
• If OTC drugs are kept in your kit, they must be
accompanied by a doctor’s note that indicates the
allowance of the drugs in the kit.
• Employees should be made aware that the OTC drugs
are available voluntarily for them; the company is not
dispensing/disbursing medicines.
• You kit must be accessible at a moment’s notice in case
of emergency. It is better to have several basic kits
dispersed across your lumberyard, rather than a single
kit located in one area to allow for easy access.
• The first aid kit must be clearly marked.
• The kit is meant only for emergency use, not for daily
needs. This should be made clear to employees.
• The first aid kit must be restocked immediately after
each use.
If you have questions about first aid kits or other safety topics,
contact Robert at your Association office - 800-747-6529.

Members that do not currently participate in a qualified
employee retirement savings program will be thoroughly
introduced to the details of the new MLA 401(k) Closed
MEP program and how the program can best benefit them
and their employees. Members that already have a qualified
employee retirement savings plan can get the benefit of a
second opinion or “benchmarking” of their existing plan. An
objective second look to assess a plan’s features and performance can provide satisfaction of knowing your plan is in
line and on track.
Securities and investment advisory services offered solely through
Ameritas Investment Corp. (AIC). Member FINRA/SIPC. AIC
and Tax Favored Benefits, Inc. are not affiliated. Additional
products and services may be available through Bill Male or
Tax Favored Benefits, Inc. that are not offered by AIC Securities
email: bmail@aicinvest.com.
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Federal Legislative News

NLRB Reissues Ambush Rule
By Ben Gann, NLBMDA Director of Legislative Affairs
On February 6, the National Labor Relations Board
(NLRB) issued a new version of the “ambush election” rule,
which would significantly shorten the time period between
a Union filing a representation petition and a representation
election taking place. If the rule takes effect, the time frame
for a Union election could be reduced to as few as 10 days.
The new proposed rule is similar to the original rule issued
by the NLRB in June 2011, which was later scaled back in
December 2011 and then invalidated by a federal court.

Statistics show the Union election process does not need
shortening as the current rules are working for both employers and employees. Unions won 64 percent of private sector
elections both in Fiscal Year (FY) 2012 and FY 2013.
Almost all Union elections take place within 60 days. Currently, the median time between petition and election is 38
days.
According to the NLRB, in FY 2013, 94 percent of Union
elections took place within 56 days or less from the time
the representation petition was filed until the representation
election was held. That rate is higher than the Board’s selfidentified goal of 90 percent and marks the 13th consecutive
year it has exceeded the Board’s goal.

Changes to the pre-election process under the rule would be
bad for employers. First, it reduces from 14 days to 7 days
the time for scheduling a pre-election hearing following the
filing of the petition. Second, employers are required to state
their position on unit issues by the start of the pre-election
hearing before any other evidence is accepted. Third, issues
related to voter eligibility issues are deferred until after the
election. Fourth, it eliminates any automatic right to postelection Board review of contested issues.

The shorter the election, the less time employers have to
communicate with employees about a Union attempting
to organize the workplace. Thus, the proposed rule restricts
businesses’ rights to appeals during the pre-election process,
while also greatly limiting worker access to information
needed to make an informed choice about union representation.

YOU WORK HARD...

Evolution of the Rule

After the NLRB issued the original proposal in June 2011,
numerous employer groups including the Coalition for a
Democratic Workplace (CDW), of which NLBMDA is a
member, filed written comments in opposition to the rule.
After receiving more than 66,000 comments on the rule, in
December 2011, the NLRB issued a shortened version of
the proposal as a final rule that removed several controversial
provisions but remained unacceptable to many employer
groups.

SO DO OUR TRUCKS

No matter your line of work, the Freightliner
is the truck of choice. For everything from
delivery and pick-up, to utility and towing,
if you want flexibility and maneuverability,
look no further than Freightliner.
Come and get one at Westfall!
WESTFALL
FREIGHTLINER

Although the Board normally has five members, there were
only three Board members at the time of the decision (two
Democrats and one Republican) on the final rule; the minimum needed for a quorum and to implement a new rule.
However, the rule was approved with only the two Democratic members of the Board as the Republican member did
not participate.

3915 NE Randolph Rd.
Kansas City, MO 64161
www.westfallgmc.com
816-455-7262

NLRB’s speedy action in issuing the Final Rule was taken
just before the expiration of Democratic Member Craig

Your KC Truck Headquarters Since 1951

Continued on page 8
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2014 Legislative Conference

Members Visit With Federal Senators and
Congressmen
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Legislative Conference participants at dinner in
Washington D.C.

left,

The MLA delegation with Senator
Boozman from Arkansas, center.
Left to right: MLA President Greg
Smith, Stacy Smith, Senator Boozman, Jana Clark, Alan Clark, NLBMDA delegate, and Robert Uhler,
MLA Regional Manager.
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Bill Sharp Says...

Price for Profit

M

any store owners and managers simply use the
manufacturer’s suggested list and apply it to all
items. Why? Generally, because it’s easy. It’s
simple to lift the suggested price out of the book or have it
applied to price stickers by distributors. It’s simple to calculate price since all markups are the same. It’s simple because
the staff understands it. It’s simple because “that’s the way
we’ve always done it.”

4. It has a high retail price.
5. It is heavily promoted.
It’s better to take a lower margin on highly shopped items
and recover it someplace else. Shoppers have a tendency to
look at heavily advertised items, and if those are not competitively priced, they frequently make a broad assumption
that all of your items are higher priced. Often, this is not
the case. Related items in your competitors’ stores probably
carry strong margins. Don’t lose sales simply because you’re
not watching price sensitive and heavily advertised items.

To compete in today’s marketplace, it’s important to consider the possibility of pricing points and variable pricing
systems. Let’s look first at pricing points.

Bill Sharp has been an independent consultant, speaker and friend
of our association since 1981 and the only trainer ever to have been
simultaneously endorsed by NBMDA, NLBMDA and 12 state and
regional LBM dealer associations in the U.S. and Canada.

As much as we laugh about it, there is some powerful
psychology in pricing items at $99.95. Grocers know a can
of corn that might be priced at 25¢ will sell just as well at
29¢…and add 20% to margin.

NLRB Reissues Ambush Rule - cont.

We know customers generally look at the first number in the
pricing sequence. If an item has a price of 89¢, customers
associate it more with 80¢ than 90¢. When the last number
of the price falls some place in the middle of the number series…six, seven…sales will not be lost and additional margin
will be gained by moving the last digit up to nine.

Becker’s recess appointment to the Board, which reduced
the Board to two members thereby preventing it from taking
any further action.
CDW and the U.S. Chamber of Commerce filed a complaint with the U.S. District Court for the District of Columbia seeking an injunction against the final rule arguing
NLRB lacked the statutory authority to pass it. The rule did
take effect on April 30, 2012, but was invalidated several
weeks later on May 14, 2012, when Judge James Boasberg
held that the NLRB did not have the required quorum of
three members when voting to implement the new rule.
In his opinion invalidating the rule, Judge Boasberg noted,
“Nothing appears to prevent a properly constituted quorum
of the Board from voting to adopt the rule if it has the desire
to do so.”

In addition, on many items, it makes no difference whether
the item is priced at 79¢ or 99¢. A few moments spent
looking at the retail price of the items in your inventory may
produce a gold mine of additional profits by moving your
pricing points up to take advantage of this psychology.
The inventory of every store contains certain price sensitive
items. Those are items that, for a combination of reasons,
cannot command margins as high as others. They must be
priced very competitively to project a proper image in the
marketplace.
Watch for price sensitive items. There may be a number of
items in your store which are also sold by mass merchandisers. Customers who have seen their advertising may come to
your store and look only at the item they’ve seen advertised
by the competitor.

Following the federal court decision, last summer the Senate
confirmed five Board members. And in December 2013,
the Board abandoned its appeal in the ambush election case
before officially withdrawing the rule in January 2014. Fully
staffing the Board and withdrawing the rule set the stage for
the agency to reissue the rule last month.

By definition, price sensitive items generally fall into one or
more of the following categories:
1. The item is disposable.
2. It’s fast moving.
3. It’s a seasonal product.

NLRB recently requested public comments and held a
public hearing on the proposed rule. NLBMDA opposes the
decision to reissue the ambush election rule and signed on to
CDW’s comments asking the Board to withdraw the rule as
it will not simplify the process.
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Industry Tour

Sept. 28 - Oct. 3, 2014

Mill Tour 2014 - New England
Plan to join with lumber and building material dealers from
across the country as the 2014 Mill Tour travels through
scenic New England this fall. This annual tour is produced
by the Northwestern Lumber Association and is sure to be an
industry highlight this year.

Monday, September 29
Tour of Taylor Mill in Derry, New Hampshire
Tour & Lunch in Bear Brook State Park
Tour of New Hampshire State Nursery
Free Evening in Lincoln, New Hampshire

2014 Mill Tour Inclusions
• Five nights lodging

Tuesday, September 30
Explore Flume Gorge in Franconia Notch State Park
Cannon Mountain Aerial Tramway Ride & Lunch
Scenic Drive through White Mountains On Kancamagus
Highway
Free Evening to Shop and Dine in North Conway, N.H.

•
•
•
•

Five hot breakfasts
Five group lunches or dinners
Industry mill, plant, and forest tours
Flume gorge and Cannon Mountain Aerial
Tramway passes
Snacks and beverages on bus
Souvenir jacket

Pricing

Wednesday, October 1
Free Morning to Shop and Dine in North Conway, N.H.
Lunch in North Conway, N.H.
Tour of Hancock Lumber Mill in Casco, Maine
Free Evening to Shop and Dine in Portsmouth, N.H.

Per Single Rate
•
Before July 18 - $1,650 per person
•
After July 18 - $1,750 per person
Airfare and pre/post hotel rooms are not included.

Thursday, October 2
Tour of Boise Cascade Truss Manufacturer in Saco, Maine
Tour of Boise Cascade Wall Panel Plant in Biddeford, Maine
Tour and Lunch at DuraLife Composite Decking in
Biddeford, Maine
Portsmouth Eats Walking & Eating Tour in Portsmouth,
N.H.

•
•

Per Couple Rate
• Before July 18 - $1,400 per person
•
After July 18 - $1,500 per person

Friday, October 3
Anheuser Busch Brewery Tour & Tasting in Merrimack,
N.H.
Airport Drop-Off in Manchester, N.H.
Fly Home or Choose to Stay for the Weekend

Tour Schedule at a Glance

Sunday, September 28
Welcome Meet & Greet Reception at Manchester Hotel
Free Evening to Explore Manchester

SAVE THE DATE

Northwestern Lumber Association

New England Mill Tour
Join us for the 2014 Mill Tour in beautiful and historic
New England! See how lumber is harvested in this part of the
country, how they use that wood to produce different building
products, see the sights, get reacquainted with old friends and
meet new travel buddies. What’s more, the fall foliage will
be absolutely breathtaking!

09.2to8.14
10.03.14

Watch for details on tour schedule, route, sights and pricing at the end of May or
contact Jodie at the NLA office at (800) 896-5134 or jfleck@nlassn.org.
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Risk Management Strategies

Here We Go Again!

Tornado Preparedness Takes Center Stage
Preliminary estimates for 2012 by the National Oceanic
Atmospheric Association (NOAA) report more than 900
tornadoes—22 of which were “killer tornadoes.” From
droughts to floods to temperature extremes, it seems that
weather systems are upside down all over the country. January 2012 was an unusually violent month for severe weather,
with more than 70 tornadoes reported. Unfortunately,
extreme weather is becoming more commonplace: Over the
past three years, the United States has averaged more than
1,300 tornadoes.1

occur between 4:00 p.m. and 9:00 p.m. While tornadoes
have been reported in every state, they are most prevalent
in the area known as “Tornado Alley,” which includes states
located between the Rocky Mountains and Appalachians.
Tornado strength is measured on the Enhanced Fujita (EF)
Intensity Scale, which correlates damage with wind speed.
The scale has six wind-damage levels, as shown on the accompanying chart.

How Can You Prepare for a Tornado?
Plan with a PURPOSE

Deaths and property damage from tornadoes are not limited
to the most severe storms: 109 people were killed in 2011 by
storms rated EF3 or lower.2 So what can we do? In a word,
PREPARE!

Know the risk for tornadoes in the area. Although tornadoes have been reported throughout the United States, some
areas are clearly at higher risk than others.

Tornado season lasts from March to August, but tornadoes
can occur year-round. More than 80 percent of tornadoes
occur between noon and midnight, and one quarter occur
from 4:00 p.m. to 6:00 p.m. Tornadoes are most likely to

Identify a “safe” room where others can gather during
a tornado. In the Joplin, Missouri, storms of 2011, people
survived by taking shelter in a walk-in cooler. Whatever you

The TIP

The rest of the market

The TIP = Call your Association for true transparent Cost Pass-Through Credit Card Program. The rest of the market = tends to quote their lowest
rate then hide most of there higher fees “under water” on their quotes and leave members sinking when their bill sails in…
Don’t be fooled by what you “Sea & Hear”… Ask them to show you the facts on their statement “as quoted.”

Then call your Association Advisor, Sam Nardi @ 847-219-6711 for a comparison.
(TriSource Solutions LLC is a registered MSP/ISO for Merrick Bank Corp., Woodbury, NY 11797)
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what can you do? Be alert for weather clues and take protective action, even if no tornado warning is issued. If weather
forecasts include a potential for severe weather, monitor
a local radio station. If you live in an area prone to severe
weather, you may want to consider investing in a weather
radio.

Operational EF Scale
EF Number		
3-Second Gust (mph)
0				
1				
2				
3				
4				
5				

65-85
86-110
111-135
136-165
166-200
Over 200

What’s the difference between a watch and a warning?
A tornado watch means weather conditions are favorable for
the formation of tornadoes.

designate as your safe room, it should be determined before
you need it. Examine your property—both your home and
business—and create a plan. A basement location away from
all windows is preferable. If there is no basement, an interior
hallway or room on the lowest floor is best. A nearby sturdy
building is another option. Once you designate a safe room,
consider having it reinforced, if possible, for additional
protection.

A tornado warning means a tornado has been sighted
nearby or radar indicates cloud rotation and people should
take shelter immediately.

What should you do when you see a tornado
or receive a tornado warning?
During a Tornado…
• Damage often occurs when wind gets inside a
building. Keep all windows and doors closed.
Buildings do not explode because of air pressure
differences.

Learn your community’s tornado warning system. Broad
areas use an Emergency Alert System (EAS) to warn of
imminent hazards. But within these areas, communities
may have other warning systems for tornadoes, including
sirens that are used to also signal fires and other hazards. If
your community uses sirens, it is critical to learn the tornado warning tone to ensure recognition. Also, when severe
weather threatens, the NOAA weather radio carries current
information and instructions provided by the National
Weather Service.

Continued on page 16

Although the Midwest and sections of the Southeast have
the highest risk of tornadoes, with the help of sophisticated
radar and other measures, meteorologists are now able to
predict when conditions are favorable for tornado formation and are better able to warn the public. However, many
tornadoes (usually EF0 and EF1) are still unreported or
unconfirmed.
Practice makes perfect. Conduct periodic emergency drills.
A drill helps to ensure that everyone knows what to do and
where to go during a tornado emergency. All employees
should understand how they should respond to any workplace emergency.

Specializing in
Profit Sharing
401(k) Plans

Asset Preservation
Disability Income

Business Continuation Planning
Retirement Income Planning
Private Money Managing

Tornado Recognition

This isn’t as easy as it may sound. The “obvious” is not
always obvious. For example, tornadoes may appear nearly
transparent until they pick up dust and debris, or be rain
wrapped, which could hide them from observers. Each
severe storm has its own characteristics, and what happens
during one storm may be totally different from the next. So

David B. Wentz

Bill Male

4801 W 110th Street
Overland Park, KS 66211

913-648-5526.
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MLA BOARD OF DIRECTORS – 2013-2014
President
Greg Smith
E.C. Barton Co.
2929 Browns Ln.
PO Box 16360
Jonesboro, AR 72403
870-336-6068
Fax: 870-336-6002
greg.smith@ecbarton.com

NLBMDA Delegate
Alan Clark
Clarks Building & Decorating
419 Westinghouse Dr.
Hot Springs, AR 71901
501-262-2262
Fax: 501-262-5129
clarksbuilding@yahoo.com

1st Vice President
Dan Prendergast
Moscow Mills Lumber Co.
250 Main St.
PO Box 58
Moscow Mills, MO 63362
636-366-4221
Fax: 636-366-4633
danp@moscowmillslumber.net

Secretary/Treasurer
Hatch McCray
McCray Lumber & Millwork
3200 McCormick Rd.
Kansas City, KS 66115
913-321-8840
Fax: 913-321-8031
hmccray@mccraymillwork.com

2rd Vice President
Jim Bishop
Vesta Lee Lumber Co.
2300 S. 138th St.
PO Box 392
Bonner Springs, KS 66012
913-422-1075
Fax: 913-422-1077
ksujim@aol.com
3rd Vice President
Ed Page
Bowling Green Lumber Co.
700 W. Champ Clark Dr.
Bowling Green, MO 63334
573-324-5400
Fax: 573-324-3524
epage@bglbm.com
Immediate Past President
Kevin Rasure
Rasure Lumber Do it Center
605 Caldwell St.
PO Box 418
Goodland, KS 67735
785-899-7149
Fax: 785-890-2077
rkrasure@yahoo.com

Missouri/Arkansas Director
Landon Garner
Garner Building Supply
125 E. Locust St.
Rogers, AR 72756
479-636-4151
Fax: 479-636-4203
landon.garner@garnerbuildingsupply.com

State Committee Rep - MO
Adam Hendrix
Chic Lumber & Hardware
2625 E. Terra Ln.
PO Box 490
St. Peters, MO 63376
636-441-4200
Fax: 636-970-3716
adam.hendrix@chiclumber.com
State Cmte Chairman - OK
Gary Smith
Smith & Sons Bldg. Center, Inc.
114 SE 2nd St.
PO Box 156
Anadarko, OK 73005-0156
405-247-3501
Fax: 405-247-7423
gsmith2604@sbcglobal.net
Associate Director
Mark Borchers
Great Southern Wood Preserving
22821 Ashford Ct.
Blue Springs, MO 64015
816-224-2415
Fax: 816-224-0456
mborchers@gswp.net

Kansas/Oklahoma Director
Patrick Goebel
Star Lumber & Supply Co., Inc.
325 S. West St., P.O. Box 7712
Wichita, KS 67277-7712
316-942-2221
Fax: 316-941-0136
pgoebel@starlumber.com

Associate Director
Guy McGillivray
Forest Products Supply Co.
701 S Spencer Rd.
Newton, KS 67114
316-284-6700
Fax: 316-283-8683
gmcgillivray@fp-supply.com

State Committee Chairman - KS
Chris Cleaver
Cleaver Farm & Home
2103 S. Santa Fe Ave.
Chanute, KS 66720
620-431-6070
Fax: 888-552-0075
chris@cleaverfarm.com

Associate Director
Terry Parker
PrimeSource Building Products
2727 E. Jean St.
Springfield, MO 65803
417-831-4188
Fax: 800-995-0615
parkerte@primesourcebp.com

MLA is seeking an active member from Arkansas who would be
willing to serve as Arkansas State Committee Chairman.
Contact Olivia Holcombe at 800-747-6529 to learn more.
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Could Compliance Issues
Derail Your Fortune?
Every employer, no matter what size, has to
deal with human resource issues, regulations,
and employment law changes. Contact your
local marketing representative to learn how
Federated Insurance can help you surround
compliance issues related to state, federal,
I-9, and other regulations.
Visit www.federatedinsurance.com to find a
representative near you.

*Not licensed in the states of NH, NJ, RI, and VT.

© 2014 Federated Mutual Insurance Company
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Tornado Preparedness Takes Center Stage - cont.
• Go to the designated “safe” room or area. Stay away from windows and get under a stable structure to avoid flying 			
debris and glass.
• Listen to EAS or NOAA weather radio for current emergency information and instructions.
• If you are driving and see a tornado, go to a nearby sturdy building and seek an area on the lowest level,
without windows. If there are no buildings nearby, get out of and away from the vehicle and lie down in a low spot on the 		
ground. Protect your head and neck.
After a Tornado…
Continue listening to EAS or NOAA weather radio for updated information and instructions. Post-tornado actions include:
•
•
•
•
•
•

Avoiding fallen power lines or broken utility lines and immediately reporting those you see.
Staying out of damaged areas until told it is safe to enter.
Staying out of damaged buildings.
Looking for damage and fire hazards, and documenting damage for insurance purposes.
Turning off utilities, if necessary.
Reserving the telephone for emergencies.

Take it Home

You are vulnerable anywhere whenever severe weather is forecast. Make sure you educate your loved ones on the proactive steps
they can take to protect themselves. Children and the elderly are especially vulnerable – help them understand and practice
what to do during severe weather.
For more information on tornado preparedness and other risk management topics, contact your local Federated representative.
1 ThorntonWeather.com; http://www.thorntonweather.com/tornado-stats.php
2 NOAA’s National Weather Service; http://www.spc.noaa.gov/climo/torn/fataltorn.html
This article provided courtesy of Federated Mutual Insurance Company, your Association’s recommended insurer.

Special Thanks To These Sponsors That Support
All Association Programs
Federated Insurance
Blish-Mize
Great Southern Wood Preserving
Tax Favored Benefits
Westfall GMC Truck
Patronize the companies that support
your industry!

